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appears on his account. If the producer does not
accept -the price, he is free to withdraw his produce.
But generally he will follow the advice of the agent
whom he trusts. When the producer sells 100 Liang
(11-3 Ibs.) of silk, about 25 dollars at the present price,
he will pay the agent i dollar commission. In other
words, the agent will get 4 per cent, commission from
the amount of silk sold. The amount of the reward
does not change according to the price. So when the
price is high, the rate of commission is much lower.
In the case of rice, the commission is 5 cents for 3
bushels, which will yield about 7 dollars for the pro-
ducer. The percentage of commission is about 07.
The total production of silk in this village is about
90,000 Liang which will give 900 dollars for the agents'
commission. The total exported rice is about 7,000
bushels which will give a total commission for the
agents of about 650 dollars. If this amount is equally
divided among the four agents, each will get about
400 dollars a year. That amount will provide them
with a fairly good living.

Those who have paid commission to the agents on
the sale of their produce are entitled to use the boats
for communication and to order goods through them*
The payment for this service is thus distributed accord-
ing to the amount of production but not to the amount
of consumption of the clients.

The sheep raising recently introduced has added a
new source of income to the agent; but I do not know
the exact system of commission for selling sheep.

The change in the silk industry had challenged the
very existence of the institution. The new silk factory
does not make use of the selling agents in the town
market. The produce is sold directly to Shanghai-